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Sleep Stages
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REM: Necessary for consolidating memories, learning, creativity, |
emotional well-being. A time when dreams occur.
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Deep Sleep: Restorative phase in which the body secretes 2 gr{.lwth l:f:ﬂ:‘:;:rn':\:“':;\jncd

development and physical repair. People generally feel most g.m&,; i g
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performance for up to 4 hours when abruptly awakened from deep sleep.

Early Financing

Many people responded athrmatively to the SmartWake™ concept. Eric rE*Eillls !mw he \\“t‘.l{llilt'l
talk about the project in the campus cafeteria. “Bystanders started to say, 1 hl_“_( s a great idea,
Can [ invest in your company?” And many of them did in small amounts. This in t}u'n led
Eric to seek out private investors in the com munity, who invested larger amounts. Ultimately
this allowed the group to get more serious efforts underway with a small seed round. In the
very beginning, other non-dilutive funds were also sought:

@ A $9,000 grant from the Slater Center of Rhode Island
@ An $18,000 grant from the National Intercollegiate Inventors and Innovators Alliance

@ $10,000 in cash and $10,000 in services from the Brown Entrepreneurship Program
Business Plan Competition

@ $25,000 in cash and $35,000 in services from winning the State of Rhode Island Business
Plan Competition

By mid-2005, all three founders had graduated from Brown and w
in the company, which needed more money. Their fundr
0 angel investors. Responsible for tundraising efforts, Eric pitched to angel groups and
individual investors all over southern New England, as well as within the Rhode Island
business community and Brown University alumni, “This was hard to do,” o
our ages.” Each rejection, however, encouraged him to dig for reasons
Presentation. By the end of this 10-month period, with a second oversubscribed round, the
“ompany had raised a total to date of over $1 million from severa] groups and imiividlnlj 8
i ch"n}? Zeo’s early investors was Sean Glass. Like the Z.eo fmmding team, Gla‘s:.had
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With other classmates (in his case, years earlier at Yale) o Start a successful business
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while still an undergraduate. He learned of Zeo









