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Expenses for Pkolino are centered on three.

Marketing, 2) General Administration Expenses and 3) Research and
Development.
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For the first year, sales and markeling expenses are
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9.5 Balance Sheet Assumptions
Pkolino outsources manufacturing of their lucts.
invstme on i ssol. Inria ' st ot g5 . comeimZa
inventory tums per year, equal to the industry average according to
Hoover's online database). Management believes it will be able to maintain
this level due to its emphasis on direct distribution,

Accounts receivable will average 30 days
sales to retalers. Direct sales will have I
by credit card.

due 10 expected receivables from
imied receivables, occurting mosty

Table designs will be considered intangibe assats and supporied by
constant product development effors.

Accounts payable will be 25 days during the fist few years because
vendors will require most of our purchases to be paid in advance. Over
time, accounts payable will lengthen as we develop a cred hstory.

Projected Balance Sheet Statements
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