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FINAL GRADE

41/100

KB7035_w21049178_UTLA
GRADEMARK REPORT

GENERAL COMMENTS

Instructor

Dear student,

1. Your stated procurement strategy is not
convincing. 

Briefly, what are the procurement options?

Joint venture with who and why?

JVs are typically the contractor's own choice if to go
into a joint venture. It's not a strategy the client or the
client's advisors can prescribe!

2. Your work is full of short sentences and
paragraphs, which are typically unsuitable to
convey the full meaning.

3. All figures used must be cited.

4. No explicit standard form. This is not a discussion
on standard forms of contract. You are actually
presenting on pricing mechanisms (price
determination strategies).

5. No clear tendering and pricing mechanisms.

6. Relevance of client-stakeholder relationships
has been ignored.

Too generic!

You did not relate it to the project. Relate it to the
issues the project is facing around stakeholder



engagement to deal with the specific concerns raised.
You have not discussed these at all.
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Article Error  You may need to use an article before this word.

Frag.  This sentence may be a fragment or may have incorrect punctuation. Proofread the
sentence to be sure that it has correct punctuation and that it has an independent clause
with a complete subject and predicate.

Frag.  This sentence may be a fragment or may have incorrect punctuation. Proofread the
sentence to be sure that it has correct punctuation and that it has an independent clause
with a complete subject and predicate.

Frag.  This sentence may be a fragment or may have incorrect punctuation. Proofread the
sentence to be sure that it has correct punctuation and that it has an independent clause
with a complete subject and predicate.

Article Error  You may need to use an article before this word.

Article Error  You may need to use an article before this word.

Frag.  This sentence may be a fragment or may have incorrect punctuation. Proofread the
sentence to be sure that it has correct punctuation and that it has an independent clause
with a complete subject and predicate.

PAGE 3

Article Error  You may need to use an article before this word. Consider using the article
the.

Article Error  You may need to use an article before this word.

Article Error  You may need to use an article before this word.

Article Error  You may need to use an article before this word.

PAGE 4



Missing ","  You may need to place a comma after this word.

P/V  You have used the passive voice in this sentence. Depending upon what you wish to
emphasize in the sentence, you may want to revise it using the active voice.

PAGE 5

Article Error  You may need to use an article before this word. Consider using the article
the.

Article Error  You may need to remove this article.

Proper Noun  If this word is a proper noun, you need to capitalize it.

Prep.  You may be using the wrong preposition.

Article Error  You may need to remove this article.

Article Error  You may need to remove this article.

Sentence Cap.  Remember to capitalize the first word of each sentence.

Comment 1 | 1] PRESENTING

use et. al

Article Error  You may need to use an article before this word. Consider using the article
a.

PAGE 6

Missing ","  You may need to place a comma after this word.

PAGE 7

Article Error  You may need to remove this article.

Comment 2 | 3] THE PLAN

Really?

How can you reference this? What exactly are you referencing in this statement? I gave you
these details, right?



QM

Comment 3 | 3] THE PLAN

What are the implications of this? What should the client think about when designing their
procurement strategy?

Article Error  You may need to remove this article.

Article Error  You may need to use an article before this word. Consider using the article
the.

Comment 4 | 3] THE PLAN

Briefly, what are the options?

Joint venture with who and why?

Not convinced!

JVs are typically the contractor's own choice if to go into a joint venture. It's not a strategy the
client or the client's advisors can prescribe!

Article Error  You may need to use an article before this word.

PAGE 8

Sp.  This word is misspelled. Use a dictionary or spellchecker when you proofread your
work.

Comment 5 | 3] THE PLAN

Where are the steps?

Steps will typically be listed and numbered, but you haven't done that!

Sp.
Spelling error

PAGE 9

Comment 6 | 3] THE PLAN

This is not a discussion on standard forms of contract. You are actually presenting on pricing
mechanisms (price determination strategies).

Article Error  You may need to remove this article.



Article Error  You may need to use an article before this word. Consider using the article
the.

P/V  You have used the passive voice in this sentence. Depending upon what you wish to
emphasize in the sentence, you may want to revise it using the active voice.

Comment 7 | 1] PRESENTING

Use et al, e.g.

(Windisch, et. al, 2015)

PAGE 10

Article Error  You may need to remove this article.

PAGE 11

PAGE 12

Prep.  You may be using the wrong preposition.

Article Error  You may need to use an article before this word.

Article Error  You may need to use an article before this word.

P/V  You have used the passive voice in this sentence. Depending upon what you wish to
emphasize in the sentence, you may want to revise it using the active voice.

P/V  You have used the passive voice in this sentence. Depending upon what you wish to
emphasize in the sentence, you may want to revise it using the active voice.

Article Error  You may need to use an article before this word. Consider using the article
the.

Article Error  You may need to use an article before this word. Consider using the article
the.

Article Error  You may need to use an article before this word. Consider using the article
a.

PAGE 13

Sp.  This word is misspelled. Use a dictionary or spellchecker when you proofread your
work.



Article Error  You may need to use an article before this word.

Missing ","  You may need to place a comma after this word.

Article Error  You may need to use an article before this word. Consider using the article
the.

Article Error  You may need to use an article before this word.

Article Error  You may need to use an article before this word. Consider using the article
the.

Article Error  You may need to use an article before this word. Consider using the article
the.

Article Error  You may need to use an article before this word.

Comment 8 | 4] SC MGMT

Too generic!

You did not relate it to the project. Relate it to the issues the project is facing around
stakeholder engagement to deal with the specific concerns raised. You have not discussed
these at all.

PAGE 14

Article Error  You may need to use an article before this word.

Wrong Article  You may have used the wrong article or pronoun. Proofread the sentence
to make sure that the article or pronoun agrees with the word it describes.

Article Error  You may need to remove this article.

PAGE 15

PAGE 16

Missing ","  You may need to place a comma after this word.

Comment 9 | 5] RELATIONS

Too generic as with the previous section! Please read the question and address the issues raised

Possessive  You may need to use an apostrophe to show possession.



PAGE 17

PAGE 18

Article Error  You may need to use an article before this word. Consider using the article
the.

PAGE 19

PAGE 20

Article Error  You may need to remove this article.

Missing ","  You may need to place a comma after this word.

S/V  This subject and verb may not agree. Proofread the sentence to make sure the subject
agrees with the verb.

PAGE 21

PAGE 22

PAGE 23

PAGE 24

PAGE 25

Article Error  You may need to use an article before this word.

Article Error  You may need to use an article before this word.

Sp.  This word is misspelled. Use a dictionary or spellchecker when you proofread your
work.

PAGE 26

PAGE 27



RUBRIC: KB7035 RUBRIC _2022-23

1] PRESENTING (7%)

>90% (HIGHER
DISTINCTION)
(10)

80-89% (DISTINCTION)
(9)

70-79% (DISTINCTION)
(8)

60-69%
(COMMENDATION)
(7)

50-59% (PASS)
(6)

40-49% (MARGINAL
FAIL)
(5)

30-39 (FAIL)
(4)

20-29 (POOR FAIL)
(3)

10-19 (POOR FAIL)
(2)

0-9 (VERY POOR FAIL)
(1)

NO ATTEMPT
(0)

2] EX SUMMARY (5%)

>90% (HIGHER
DISTINCTION)
(10)

80-89% (DISTINCTION)
(9)

4.05 / 10

6 / 10

PRESENTATION (7.5%)

DEMONSTRATES OUTSTANDING ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES EXCELLENT ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES EXCELLENT ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES GOOD ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES ADEQUATE ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES INADEQUATE ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES INADEQUATE ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES LITTLE TO NO ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES LITTLE TO NO ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES VERY LITTLE TO NO ABILITY TO: Present the work paying attention
to structure/style, logic/rigour, grammar and spelling, references

DEMONSTRATES NO ABILITY TO: Present the work paying attention to
structure/style, logic/rigour, grammar and spelling, references

6 / 10

EXECUTIVE SUMMARY & INTRODUCTION (5%)

DEMONSTRATES OUTSTANDING ABILITY TO: Write a comprehensive
INTRODUCTION as well as a comprehensive EXECUTIVE SUMMARY (includes key
elements such as purpose or report, background, proposals and key conclusions)

DEMONSTRATES EXCELLENT ABILITY TO: Write a comprehensive INTRODUCTION as
well as a comprehensive EXECUTIVE SUMMARY (includes key elements such as
purpose or report, background, proposals and key conclusions)



70-79% (DISTINCTION)
(8)

60-69%
(COMMENDATION)
(7)

50-59% (PASS)
(6)

40-49% (MARGINAL
FAIL)
(5)

30-39 (FAIL)
(4)

20-29 (POOR FAIL)
(3)

10-19 (POOR FAIL)
(2)

0-9 (VERY POOR FAIL)
(1)

NO ATTEMPT
(0)

3] THE PLAN (40%)

>90% (HIGHER
DISTINCTION)
(10)

80-89% (DISTINCTION)
(9)

DEMONSTRATES EXCELLENT ABILITY TO: Write a comprehensive INTRODUCTION as
well as a comprehensive EXECUTIVE SUMMARY (includes key elements such as
purpose or report, background, proposals and key conclusions)

DEMONSTRATES GOOD ABILITY TO: Write a comprehensive INTRODUCTION as well
as a comprehensive EXECUTIVE SUMMARY (includes key elements such as purpose
or report, background, proposals and key conclusions)

DEMONSTRATES ADEQUATE ABILITY TO: Write a comprehensive INTRODUCTION as
well as a comprehensive EXECUTIVE SUMMARY (includes key elements such as
purpose or report, background, proposals and key conclusions)

DEMONSTRATES INADEQUATE ABILITY TO: Write a comprehensive INTRODUCTION
as well as a comprehensive EXECUTIVE SUMMARY (includes key elements such as
purpose or report, background, proposals and key conclusions)

DEMONSTRATES INADEQUATE ABILITY TO: Write a comprehensive INTRODUCTION
as well as a comprehensive EXECUTIVE SUMMARY (includes key elements such as
purpose or report, background, proposals and key conclusions)

DEMONSTRATES LITTLE TO NO ABILITY TO: Write a comprehensive INTRODUCTION
as well as a comprehensive EXECUTIVE SUMMARY (includes key elements such as
purpose or report, background, proposals and key conclusions)

DEMONSTRATES LITTLE TO NO ABILITY TO: Write a comprehensive INTRODUCTION
as well as a comprehensive EXECUTIVE SUMMARY (includes key elements such as
purpose or report, background, proposals and key conclusions)

DEMONSTRATES VERY LITTLE TO NO ABILITY TO: Write a comprehensive
INTRODUCTION as well as a comprehensive EXECUTIVE SUMMARY (includes key
elements such as purpose or report, background, proposals and key conclusions)

DEMONSTRATES NO ABILITY TO: Write a comprehensive INTRODUCTION as well as
a comprehensive EXECUTIVE SUMMARY (includes key elements such as purpose or
report, background, proposals and key conclusions)

4 / 10

DETAILED PROCUREMENT PLAN FOR THE CLIENT (40%)

DEMONSTRATES OUTSTANDING ABILITY TO: A detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme
is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you
propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES EXCELLENT ABILITY TO: Develop a detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme



70-79% (DISTINCTION)
(8)

60-69%
(COMMENDATION)
(7)

50-59% (PASS)
(6)

40-49% (MARGINAL
FAIL)
(5)

30-39 (FAIL)
(4)

is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you
propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES EXCELLENT ABILITY TO: Develop a detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme
is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you
propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES GOOD ABILITY TO: Develop a detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme
is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you
propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES ADEQUATE ABILITY TO: Develop a detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme
is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you
propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES INADEQUATE ABILITY TO: Develop a detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme
is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you
propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES INADEQUATE ABILITY TO: Develop a detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme
is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you



20-29 (POOR FAIL)
(3)

10-19 (POOR FAIL)
(2)

0-9 (VERY POOR FAIL)
(1)

NO ATTEMPT
(0)

4] SC MGMT (20%)

>90% (HIGHER
DISTINCTION)
(10)

propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES LITTLE TO NO ABILITY TO: Develop a detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme
is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you
propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES LITTLE TO NO ABILITY TO: Develop a detailed procurement plan
providing a ‘road map’ for the client, demonstrating how you propose they should
procure each of the works and services, how the client can ensure that the scheme
is completed within budget and on time, how the client will be involved at each
stage of the process, and other specific consultants and project participants you
propose they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

DEMONSTRATES VERY LITTLE TO NO ABILITY TO: Develop a detailed procurement
plan providing a ‘road map’ for the client, demonstrating how you propose they
should procure each of the works and services, how the client can ensure that the
scheme is completed within budget and on time, how the client will be involved at
each stage of the process, and other specific consultants and project participants
you propose they should procure and their primary roles in the process, giving
due consideration should be given to the most suitable procurement
arrangement, the main contract, tendering arrangements and the mechanism for
pricing and payment for the project.

DEMONSTRATES NO ABILITY TO: Develop a detailed procurement plan providing a
‘road map’ for the client, demonstrating how you propose they should procure
each of the works and services, how the client can ensure that the scheme is
completed within budget and on time, how the client will be involved at each stage
of the process, and other specific consultants and project participants you propose
they should procure and their primary roles in the process, giving due
consideration should be given to the most suitable procurement arrangement, the
main contract, tendering arrangements and the mechanism for pricing and
payment for the project.

4 / 10

THE RELEVANCE OF SUPPLY CHAIN MANAGEMENT (20%)

DEMONSTRATES OUTSTANDING ABILITY TO: Provide a critical analysis of the
relevance of supply chain management and the extent to which the client should



80-89% (DISTINCTION)
(9)

70-79% (DISTINCTION)
(8)

60-69%
(COMMENDATION)
(7)

50-59% (PASS)
(6)

40-49% (MARGINAL
FAIL)
(5)

30-39 (FAIL)
(4)

20-29 (POOR FAIL)
(3)

10-19 (POOR FAIL)
(2)

0-9 (VERY POOR FAIL)
(1)

NO ATTEMPT
(0)

consider collaborative approaches for the proposed project in view of their overall
business needs and future projects.

DEMONSTRATES EXCELLENT ABILITY TO: Provide a critical analysis of the relevance
of supply chain management and the extent to which the client should consider
collaborative approaches for the proposed project in view of their overall business
needs and future projects.

DEMONSTRATES EXCELLENT ABILITY TO: Provide a critical analysis of the relevance
of supply chain management and the extent to which the client should consider
collaborative approaches for the proposed project in view of their overall business
needs and future projects.

DEMONSTRATES GOOD ABILITY TO: Provide a critical analysis of the relevance of
supply chain management and the extent to which the client should consider
collaborative approaches for the proposed project in view of their overall business
needs and future projects.

DEMONSTRATES ADEQUATE ABILITY TO: Provide a critical analysis of the relevance
of supply chain management and the extent to which the client should consider
collaborative approaches for the proposed project in view of their overall business
needs and future projects.

DEMONSTRATES INADEQUATE ABILITY TO: Provide a critical analysis of the
relevance of supply chain management and the extent to which the client should
consider collaborative approaches for the proposed project in view of their overall
business needs and future projects.

DEMONSTRATES INADEQUATE ABILITY TO: Provide a critical analysis of the
relevance of supply chain management and the extent to which the client should
consider collaborative approaches for the proposed project in view of their overall
business needs and future projects.

DEMONSTRATES LITTLE TO NO ABILITY TO: Provide a critical analysis of the
relevance of supply chain management and the extent to which the client should
consider collaborative approaches for the proposed project in view of their overall
business needs and future projects.

DEMONSTRATES LITTLE TO NO ABILITY TO: Provide a critical analysis of the
relevance of supply chain management and the extent to which the client should
consider collaborative approaches for the proposed project in view of their overall
business needs and future projects.

DEMONSTRATES VERY LITTLE TO NO ABILITY TO: Provide a critical analysis of the
relevance of supply chain management and the extent to which the client should
consider collaborative approaches for the proposed project in view of their overall
business needs and future projects.

DEMONSTRATES NO ABILITY TO: Provide a critical analysis of the relevance of
supply chain management and the extent to which the client should consider
collaborative approaches for the proposed project in view of their overall business
needs and future projects.



5] RELATIONS (20%)

>90% (HIGHER
DISTINCTION)
(10)

80-89% (DISTINCTION)
(9)

70-79% (DISTINCTION)
(8)

60-69%
(COMMENDATION)
(7)

50-59% (PASS)
(6)

40-49% (MARGINAL
FAIL)
(5)

30-39 (FAIL)
(4)

20-29 (POOR FAIL)
(3)

10-19 (POOR FAIL)
(2)

0-9 (VERY POOR FAIL)
(1)

3 / 10

THE IMPORTANCE OF DEVELOPING AND MAINTAINING RELATIONSHIPS (20%)

DEMONSTRATES OUTSTANDING ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.

DEMONSTRATES EXCELLENT ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.

DEMONSTRATES EXCELLENT ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.

DEMONSTRATES GOOD ABILITY TO: Provide a critical analysis of the importance of
developing and maintaining relationships between the client and stakeholders in
the procurement process, paying attention to the significant issues on the project
and how they can be mitigated.

DEMONSTRATES ADEQUATE ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.

DEMONSTRATES INADEQUATE ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.

DEMONSTRATES INADEQUATE ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.

DEMONSTRATES LITTLE TO NO ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.

DEMONSTRATES LITTLE TO NO ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.

DEMONSTRATES VERY LITTLE TO NO ABILITY TO: Provide a critical analysis of the
importance of developing and maintaining relationships between the client and
stakeholders in the procurement process, paying attention to the significant issues
on the project and how they can be mitigated.



NO ATTEMPT
(0)

6] CONCLUSION (7%)

>90% (HIGHER
DISTINCTION)
(10)

80-89% (DISTINCTION)
(9)

70-79% (DISTINCTION)
(8)

60-69%
(COMMENDATION)
(7)

50-59% (PASS)
(6)

40-49% (MARGINAL
FAIL)
(5)

30-39 (FAIL)
(4)

20-29 (POOR FAIL)
(3)

10-19 (POOR FAIL)
(2)

0-9 (VERY POOR FAIL)
(1)

NO ATTEMPT
(0)

DEMONSTRATES NO ABILITY TO: Provide a critical analysis of the importance of
developing and maintaining relationships between the client and stakeholders in
the procurement process, paying attention to the significant issues on the project
and how they can be mitigated.

4 / 10

CONCLUSIONS AND RECOMMENDATIONS (10%)

DEMONSTRATES OUTSTANDING ABILITY TO: Write Conclusions and
recommendations to a report

DEMONSTRATES EXCELLENT ABILITY TO: Write Conclusions and recommendations
to a report

DEMONSTRATES EXCELLENT ABILITY TO: Write Conclusions and recommendations
to a report

DEMONSTRATES GOOD ABILITY TO: Write Conclusions and recommendations to a
report

DEMONSTRATES ADEQUATE ABILITY TO: Write Conclusions and recommendations
to a report

DEMONSTRATES INADEQUATE ABILITY TO: Write Conclusions and
recommendations to a report

DEMONSTRATES INADEQUATE ABILITY TO: Write Conclusions and
recommendations to a report

DEMONSTRATES LITTLE TO NO ABILITY TO: Write Conclusions and
recommendations to a report

DEMONSTRATES LITTLE TO NO ABILITY TO: Write Conclusions and
recommendations to a report

DEMONSTRATES VERY LITTLE TO NO ABILITY TO: Write Conclusions and
recommendations to a report

DEMONSTRATES NO ABILITY TO: Write Conclusions and recommendations to a
report


