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Green owned a house worth $150,000 that was

subject to @ $50,000 mortgage. In response t0 @
newspaper advertisement, Green called Trusty
Realty to make arrangements for the sale of his

house. A salesperson for Trusty persuaded Green

to exchange his house for a new $200,000 house

owned by Trusty and to assume 2 mortgage on
the new house in the amount of $150,000. Trusty
agreed to assume the mortgage on the old house.
No other payments were to be made. After
Green’s house was transferred, Green sued
Trusty for actual and punitive damages. Should
Green win? Why or why not?
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kers, Smith and Jones. Smith found a potential
purchaser, Marley, who offered $600,000 to

Does Carlos owe a commissi . :
or why not? SO St Why
Cleon listed his business property with
Chumney, a real estate broker. The listin
agreement included the following provisign
“During the life of this contract if you ﬁnd.a
buyer who is ready, able and willing o buy,
lease or exchange said property,... ¢z if 1 agree
to an exchange of said property, or zny part
thereof, or if said property or any part thereof s
sold, leased or exchanged during said term by
myself or any other person, firm, or corpore
tion, I agree to pay you the 6 percent commi
sion.” Assume that the agreement covered the
period from June 8, 2004, 0 Trecember 8, 2004
and that on August 2, 2054
property to Super Tire Mart {whi
way dealt with Chumney! 7 #12
the sale, Chumney had shosor B
sSeve’fal' prospective buyers: hva e et
ale” sign on the property> & ed ST
the newspaper- Chumney’s e‘\»:;-enses N ost W
Is Cleon liable to Chumney ot dam‘asgth'e
or why not? If Cleon is jiakle, what!

amount of damages?




entered into 2

al
oad®) I;et (tays required by state
eay the exclusive righ.t to
The agreement provide

" eceive @ commission at
0

§ ble
3 for comparablic
e n ¢ al’eatime period specified

sold the property for
rate for comparable

0?2 Why or why not?
exclusive sales agreement

The agreement
tate agent.
e pxclusive sale of property.

Ex
004’West Bridgewater Mass., to
e ? . .
We are asking $120,000 (wﬂl.
gent Floré 0,000). She is to have exclusive
s$U paula.” Flora adver-

w a
8.
~for %0 2 d the sale with many

10 of 53¢ o
:if:dothe proPWd;ZU;i;t a key to the house.
o rS,
proSPe‘twe lli):ti)ﬁg period, however, Flora had to
puring the 2 weeks when she returned, she
e (0% ¢ Paula had sold the property to 2
d Paula for her

iscover® lora sue

. 100,000. Flora

relative 3:: will Flora win? Why or wh)"not?
commission: rd of Realtors consists of

i Boa

Szl:’ntge brokers actively eggaged in
Jential real property in Marin County,
oard provides 2 number of
mbers, of which the most
nly multiple listing service
for residential property operating exclusively in
Varin County. Multiple listing is a system of
pooling each member’s listings in a central
registry. This service is available only to board
members, who are prohibited by the board’s
bylaws from disseminating published listings
o nonmembers. Palsson, a licensed real estate
sesperson, applied to the board for membership
after obtaining employment with an active
member. His application was denied because the
g;?fof":]fédttthhat as an airline flight engineer, he
b | 'le e requirements of one of the
g | WS—a member must be “primarily
"%g¢ed in the real estate business.” Thi .
smg Was enforced through SS. 1s' provi-
“We members whe h rod offior against the
“Wloyed 5 person }51 ared offices with or

who had been denied

Mbership ;
. P
“led mep the board. Thus, a salesperson

5 ershi
875 pecent 2;? also was denied employment
the residentia] brokers in

elling rest
California. The b
benefits to its me
important is the o

m
; If the goiné ;s Broadway entitled to

Chapter 6: The Search for Real Estate 231
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8. The Smalleys owned a quarter section of land in
Merrick County. They entered into a real estate
listing contract with Laurent, a real estate broker.
Laurent was instructed by the Smalleys to secure
the best price she could for the property but
under no circumstances to take less than $1,500
an acre. Laurent was contacted by two prospec-
tive purchasers. One purchaser was Laurent’s
uncle, who offered $1,500 an acre; and the other
was Post, who offered $2,000 an acre. Laurent
informed the Smalleys only of her uncle’s offer,
which they accepted; and a purchase agreement
was signed. Subsequently, as joint owners,
Laurent and her uncle transferred the same
property for $2,000 an acre to Post. When the
Smalleys learned of the sale to Post, they sued
Laurent for the profits of the second sale as well
as for the $12,000 commission previously paid to
Laurent. Will they win? Why or why not?

9. Rossi signed a sales agreement giving Larker the
exclusive right to sell his house. The agreement
provided that Larker could sign 2 sales agreement
for Rossi and could receive from the buyer a cash
deposit (earnest money) to be held for Rossi. The
Golds agreed to purchase the house for $210,000
and made a $5,000 cash deposit, which was
delivered by Larker to Rossi. They also paid
$110,500 to Larker over the next few months,
although this money was never given to Rossi.
Rossi now demands payment of the balance due.
How much do the Golds owe Rossi? Why?

10. Mantecon, a buyer’s agent, informs Jameson, his
client, who is 65 years old and about to retire,
about certain potential problems with the house
Jameson is interested in buying. Mantecon warns
Jameson that “even though those high ceilings
may be pleasing to the eye, with our cold winters
your heating bills will be out of sight.” Also,
because of your age, Mantecon advises Jameson,
“you will likely have a tough time climbing those
stairs to the master bedroom upstairs as you
grow older and possibly become disabled.”
Recognizing these problems, Jameson offers less
money because he realizes that he may have to
pay more for heating and might someday have to
convert a downstairs office into a bedroom.
Chatfield, the broker who is representing
Sullivan, the seller, advises his client not to take
Jameson’s offer, that Sullivan should hold out for




